
It's not what 
you've done,

It's who 
you've been.



Finding my lucrative purpose

What have people always come to me for?
Advice? Guidance? Educat ion? A loan? A helping hand? Comfort?

Who have I  been for  people? 
A truth-tel ler? A discipl inar ian? A catalyst? An inst igator? A voice of
reason? The connector? 

What ro le do I  p lay most often:  
The teacher? The nurturer? The leader? The r isk-taker? The maver ick?
The motivator? The soother? The peacemaker?

Write down your ideas on the fol lowing pages.

Do any of my f indings surpr ise me?

Do I  not ice a consistent thread running through my past ,  have people pretty
much always t reated me the same, or  have my roles changed?

Has my lucrat ive prupose made i tself  known?

Now it ’s  your turn to approach your f i rst  l ight  switch moment to your lucrat ive
purpose.

Think back over your l i fe and see i f  you can f ind a common thread in how people
have ut i l i sed you.

Ask yourself :

Now it's your turn 
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